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At Hilco Industrial BV, we serve . IMMEDIATE CASH - we are very well
clients in many industries, such capitalized and do have money available to

: : fund our deals immediately.
as Metalworking, Pharmaceutical,
Electronics, Construction & «  NORISK, NO FURTHER COSTS; when

you sell your assets to us, you move your risk

Transport. and the related costs to us.
What pervades our work across
every industry in which we work . EXPERIENCED ACQUISITION TEAM,; our
_ _ _ Acquisition Team has many years of in depth
IS our commitment to pPOV|d|ng market- and equipment knowledge and is very
exceptional service and our abi|ity creative, the combinations of these facts en-

able us to solve your problems and offer you

to get excellent results. VWhen the best deal within a short time frame.

you work with us, we already
. PROJECT TEAMS; our Project Manag-

knows your industry, speaks your
y ¥> 5P y ers around Europe and Asia are not only well

language and understands your experienced in organizing the sales events, but

Challenges. have the know-how to execute professional
removal of the equipment from your facilities.

pRDCESS IN DUSTRY 0 H!EALTH; SAFETY & ENVIRONMENT,

our project managers have been trained on
Health, Safety & Environmental Issues; we

work with certified subcontractors.
We purchased and sold a

number Plastic Recycling Plants, °  ENDOF THE PROJECT; after all equip-

_ : ment has been removed from your facilities,
Chemical Plants as well as Fine our project team secures all pits, cleans up,

Chemical Plants, including Active disposes of the waste, sweeps the floors and
Pharmaceutical Ingredient [API) returns a vacant building for immediate re-use.
Plants, Pharmaceutical- and Food

Plants. We sold complete Paper

& Pulp Mills, including some very

large Paper Machines.



Hilco has become the proven choice of major projects, hav-
ing successfully completed the largest industrial transactions
over the last 3 years in the following industries:

* Automotive & Aerospace

* Pharmaceutical

* Chemical

* Electronic

* Solar

» Steel, Non-Ferrous

* Machining and Fabricating

* Shipyards

* Food

*Power Generation

The Process:

We can offer you the highest price for the following reasons:
* Buyers worldwide thanks to Global Network

* In-depth Industry & Market knowledge,
long-time experience

* In-house marketing, Communication and
Sales team

Marketing

Global Sales
Reach Process

Optimised
Returns

Industry

Knowledge Technology

Experience

Hilco is best suited to leverage a competitive global
marketplace to maximize your gross realization while
working within a 12 month time period to your
project completion.

Some factors we consider important in our approach
towards your project:

* Equipment are available for inspection in place and in good,
working condition

* Providing the buyer with all neceserry information for
Logistic / Packaging / Dismantling process

* Project Team On-Site consist of experienced people +
former employers

* Global Reach to all potental clients through implementing
niche B2B marketing stragegy

* Concentrated and consistent effort over an extended
period a time from Hilco sales team to engage buyers and
make sales

Understanding The Marketplace:

The success of this project is directly related to creating market awareness for the
offering that will result in a highly competitive environment between qualified
strategic bidders who best recognize the value of the assemblage of these assets

and have the highest and best use for them.
The following are primary strategic targets:

* Pharmaceutical Manufacturers
* Manufacturers Looking To Enter
* Associated Industries / Investors

Utilization of multiple sales methods (Private Treaty & potentially
Online Auction at a certain point in the process]) led by a
comprehensive global marketing campaign and continued over
12 months and strong pricing strategies using primarily a

Private Treaty offering is recommmended.

A global marketing campaign will insure the market is reached and
the sales strategy with date certainty will insure returns are

maximized from the prospective buyers.



Past Projects Past Projects

API Manufacturing Facility Surplus Glaxo Wellcome Manufacturing Pte Ltd
Featuring Lab, Processing & Utility Equipment Test & Measurement,/ Laboratory Equipment from International Pharmaceutical Company

This facility was a chemical production unit that specializes in high quality active pharmaceutical
ingredients, fine and specialty chemicals. This projects inventory features: Filter Dryers, Glass
Lined Reactors, Stainless Steel Jacketed Vertical Tanks, Pump Skids, Filtration Skids, Pumping
Vessel Units and much more.

Mfg's for these assets include Precia * Asset Location: Singapore
Molen, Russell, Busch, De Dietrich, e Equipment: Test & Measurement /
Ferrum, Bayardon, and many other Laboratory & Production
respected manufacturers. * Type of Sale: Online Auction

* Number of Lots: 200
* Asset Location: Paris, France
* Equipment: Laboratory & Production
e Type of Sale: 3 Day Online Auction
* Number of Lots: 800+

VIE

TARGETED DATABASE

[ |
Hilco Industrial will augment their existing marketing databases with acquired databases to notify buyers & prospects of the sale.
Today, the database contains qualified names of active buyers & prospective buyers of capital equipment worldwide. Information
for the database comes from a wide range of sources, including buyers at past sales, website registration, tradeshows & rented or
acquired lists.

-
M a rketl n g SEO /SEM INTERNET MEDIA g

Implement specific key Dedicated listings on Advertisements placed in

word searches & hilcoind.com maijor international

> Tar'getEd Database optimisation of listings to Promotional banners industry trade journals
increase visibility in displaved on home pages

* Brochures search engine results on pay pagd
Google

* Press Releases * Determine Target Company

° i .
Sl * Determine Target Person

ol icti
LIStIngS Approved editorial Brochures mailed to eDMs sent to database of e Contact Ta rget
* SEO prepared for, media & identified key decision international active . .
industry journals makers within target buyers & prospects * Provide General Details

industry groups &
companies in the global
steel industry

Email notification to
registered users

e CPC Posts on Hilco Industrial e Follow Up

. . social media pages
Direct Marketing * Provide Specific Details
* Trade Shows e Arrange Inspeciton
DIRECT MARKETING - . 5
* Assist with Costings

Personal contact made with recent project & active buyers, key industry participants
Enquiries page created, qualified and proactively followed up ® Negotiate Sales
Due to our combined industry exposure, the market will contact us directly & will be followed up & pressed to make decisions



http://www.hilcoind.com/index.php?option=com_hassetdb&view=detailview&pid=d3913162-349a-cd73-1139-54c618935f29&default-tab-view=featured-assets
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Hilco Delivers Resuits

« Conducted nearl
projects last year

« 400+ Fortune 20C

. Sold assets from !
countriesin 2012

 Delivered more tf
excess of €150 billi

« Converted over €
cash.

«In 2012 alone, as
- Served companie

- Appraised and re
and retail real ests
restructured over

- Recovered over €
market making for

The Hilco Team is the most ¢

Through our proven expertise
Works with the following ben

« Access to a Truly Internation
Key Demographic Areas

« International Infrastructure
- Combined National and Inte
- Increased Prices through Gr
- Global In-House Marketing (
- Flexible, Effective and Efficie
- Complete Project Manager

« Export Compliance Capabili

Conclusion




7» Hilco.

Industrial Acquisitions b.v.

office: +31 20 470 0989

Roderik Huber mobile: +31 62 508 1949
Executive Vice rhuber@hilcoglobal.com

President

Jan van Goyenkade 10-II
1075 HP Amsterdam
The Netherlands




